Thunderbird Entertainment Group Inc.
Management’s Discussion and Analysis
For the three and six months ended December 31, 2019 (“Q2 2020”)
and December 31, 2018 (“Q2 2019”)

GENERAL
This Management’s Discussion and Analysis (“MD&A”) dated February 27, 2020 should be read in conjunction with the
unaudited interim condensed consolidated financial statements of Thunderbird Entertainment Group Inc.
(“Thunderbird” or “the Company”) for the three and six months ended December 31, 2019 and 2018 and accompanying
notes which have been prepared in accordance with International Financial Reporting Standards (“IFRS”) as issued
by the International Accounting Standards Board (“IASB").
Thunderbird is a public company whose common voting shares are traded on the TSX Venture Exchange (“TSX‐V”)
under the ticker “TBRD”.
Unless otherwise indicated, all dollar amounts are expressed in thousands of Canadian dollars.
FORWARD‐LOOKING STATEMENTS
Thunderbird’s public communications may include written or oral “forward‐looking statements” and “forward‐
looking information” as defined under applicable Canadian securities legislation. All such statements may not be
based on historical facts that relate to the Company’s current expectations and views of future events and are made
pursuant to the “safe harbour” provisions of applicable securities laws.
Forward‐looking statements or information may be identified by words such as “anticipate”, “continue”, “estimate”,
“expect”, “forecast”, “may”, “will”, “plan”, “project”, “should”, “believe”, “intend”, or similar expressions concerning
matters that are not historical facts. These statements represent Management’s current beliefs and are based on
information currently available to Management and inherently involve numerous risks and uncertainties, both
known and unknown. Many factors could cause actual results to differ materially from the results discussed or
implied in the forward‐looking statements including: general economic and market segment conditions, competitor
activity, product capability and acceptance, international risk and currency exchange rates, and technology changes.
An assessment of the risks that could cause actual results to materially differ from current expectations is contained
in the “Risks and Uncertainty” section of this MD&A. The foregoing is not an exhaustive list. Additional risks and
uncertainties not presently known to Thunderbird or that Management believes to be less significant may also
adversely affect the Company.
The forward‐looking statements or information contained in this document represent our views as of the date hereof
and as such information should not be relied upon as representing our views as of any date subsequent to the date
of this document. The Company undertakes no obligation to update publicly or revise any forward‐looking
statements or information, whether as a result of new information, future events or otherwise, unless so required
by applicable securities laws. Accordingly, readers are cautioned not to place undue reliance on forward‐looking
statements or information.
NON‐IFRS MEASURES
In addition to the results reported in accordance with IFRS, the Company uses various non‐IFRS financial measures
which are not recognized under IFRS, as supplemental indicators of our operating performance and financial
position. These non‐IFRS financial measures are provided to enhance the user’s understanding of our historical and
current financial performance and our prospects for the future. Management believes that these measures provide
useful information in that they exclude amounts that are not indicative of our core operating results and ongoing
operations and provide a more consistent basis for comparison between periods. The following discussion explains
the Company’s use of EBITDA, Adjusted EBITDA, and Free Cash Flow as measures of performance.
“EBITDA” is calculated based on earnings before interest, income taxes, depreciation and amortization, asset
impairment charges, accretion, share‐based compensation, share of loss of associates and unrealized foreign
exchange gain/loss. “Adjusted EBITDA” is calculated based on EBITDA and items of an unusual or one‐time nature
that do not reflect our ongoing operations. EBITDA and Adjusted EBITDA are commonly reported and widely used
by investors and lenders as an indicator of a company’s operating performance and ability to incur and service debt,
and as a valuation metric. EBITDA and Adjusted EBITDA are not earnings measures recognized by IFRS and therefore
do not have a standardized meaning prescribed by IFRS. Therefore, EBITDA and Adjusted EBITDA may not be
comparable to similar measures presented by other issuers.
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“Free Cash Flow” (“FCF”) is calculated based on cash flows from operations, purchase of property and equipment
and net interim production financing. FCF represents the cash a company generates after accounting for cash
outflows to support operations and maintain its capital assets.
BUSINESS OVERVIEW
Thunderbird is a company incorporated under the Business Corporation Act (British Columbia). Thunderbird’s
principal operating subsidiaries are the Company’s factual division, Great Pacific Media Inc. (“GPM”), kids and family
division, Atomic Cartoons Inc. (“Atomic”), and Thunderbird Productions Inc., the scripted division. In accordance
with industry practice, Thunderbird incorporates a new subsidiary corporation for each production, including each
new season of ongoing series productions. Accordingly, Thunderbird has approximately 60 such subsidiary
corporations.
Thunderbird is a multi‐platform media production, distribution and rights management company based in
Vancouver, Canada. In addition to three main locations in Vancouver, Thunderbird has offices in Toronto, Ottawa,
Los Angeles and London. Thunderbird’s programs cover multiple genres with a significant focus on children’s
productions, scripted comedy and drama, and non‐scripted (factual) content. Thunderbird’s programs are currently
being broadcast via conventional linear means, and a number of digital platforms, in more than 180 territories
worldwide. A substantial and growing portion of Thunderbird’s programming library has been licensed directly to
leading Internet “over the top” (“OTT”) platforms such as Netflix, Hulu, Amazon and iTunes, which offer subscription
video on demand (“SVOD”), transactional video on demand (“TVOD”) and advertising video on demand (“AVOD”) to
their customers.
STRATEGY AND OUTLOOK
Thunderbird’s strategy is to intentionally grow the Company’s divisions and their respective brands, developing long‐
term value through the expansion of its programming library and leveraging its owned or controlled intellectual
property (“IP”). While Thunderbird generates fee income during the production and initial distribution windows for
its programs, one of the Company’s main objectives is to create long‐term value with programming that can drive
multiple revenue streams from Thunderbird’s library. This involves developing and owning content that has
established brand recognition, which in turn helps generate a broad array of revenue streams from licensing, such
as merchandise, music, video games and other ancillary sources over an extended period of time.
Children’s programming has been and continues to be an important and growing component of Thunderbird’s
production slate and proprietary library. In 2015, Thunderbird expanded its focus on kids and family programming
by making a substantial investment in animated programming with the acquisition of Atomic. Today, Atomic’s roster
of clients and partners includes Netflix, Nickelodeon, PBS, Spinmaster, Teletoon, Treehouse, Cartoon Network, Walt
Disney, Mattel, Warner Bros., Marvel, Microsoft, Lego and NBCUniversal.
Atomic, which is formally the Company’s kids and family division, is currently producing two series for exhibition on
Netflix, The Last Kids on Earth and Hello Ninja, with additional projects in production and development for traditional
broadcasters and OTT’s. With a robust slate of programming, Atomic has been expanding rapidly. With the
introduction of its Los Angeles office in 2017, the Company has cultivated more direct and accessible relationships
with many of its partners, including Netflix, Disney, and NBCUniversal, to list a few. In fact, the Los Angeles office
expanded to include a production studio in February 2020, enabling Atomic to house up to 880 animators across its
three production studios in Vancouver, Ottawa and Los Angeles. The addition of the Los Angeles production studio
follows the December 2018 launch of Atomic Ottawa, which further expanded the capacity of the kids and family
division. By June 2020, the Ottawa studio anticipates it will employ 150 people alone.
The Company’s IP‐owned series, The Last Kids on Earth began streaming September 17, 2019 on Netflix, and the
Company announced that a video game inspired by the series will launch in 2021. This builds on the Master Toy deal
that was reached in May 2019 with JAKKS Pacific Inc. to develop and market a range of merchandise, including action
figures, activity toys, role‐play accessories, vehicles, plush items, novelty items, games, and play electronics. The
merchandise line is set to hit shelves around the world in 2020.
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Thunderbird’s factual division, GPM, remains a dominant player in the non‐scripted (factual) marketplace with
multiple long running television series. GPM produces Highway Thru Hell, one of the most successful factual
programs in Canadian history. The series, which chronicles the action‐packed world of heavy rescue towing, airs on
Discovery Canada and is distributed in over 180 territories and on Netflix worldwide.
The Company aired the 100th episode of Highway Thru Hell on Discovery Canada in November 2019. Season eight
consists of 17 episodes, one of which marks the 100th episode milestone, and began airing last fall. Production of its
9th season was announced in October 2019, and it will be the series’ largest season ever.
GPM also produces a “spin‐off” series for Discovery Canada that brings the elements of Highway Thru Hell to
Canada’s busiest freeway, Ontario’s notorious Highway 401. Heavy Rescue: 401 (Season 5) began production in the
quarter. Season 5 will feature 18 hour‐long episodes and premiere in 2021. Heavy Rescue: 401 is a Top 5 series on
Discovery Channel across all seasons in the A25‐54 demo, and its most recent season averaged more than 1 million
viewers per week. The Company also announced the launch of its newest high‐action factual series, High Arctic
Haulers, in partnership with CBC. High Arctic Haulers premiered on CBC in January 2020. Thunderbird holds
worldwide rights to the original IP series and will be launching it to foreign markets with Beyond Distribution in
March 2020 at MIPTV in Cannes.
Queen of the Oil Patch, which airs on APTN, is produced by GPM. A second season of the critically‐acclaimed
documentary series was announced in September 2019 and to date eight episodes have been produced. In the
“lifestyle” genre, GPM produces the lifestyle series $ave My Reno and Worst to First for HGTV Canada. $ave My Reno
(Season 3) wrapped principal photography in the quarter. The 14‐episode cycle began airing in February 2020 on
HGTV Canada.
Thunderbird’s scripted division completed production on the fourth season of its award‐winning comedy series Kim’s
Convenience, with the popular series premiering in January 2020. Kim’s Convenience airs on CBC in Canada and is
available on Netflix worldwide. The show has worldwide distribution through a mix of streaming, cable and VOD
partnerships, including in Asia. The series continues to receive global attention and was recognized as the Most
Popular Foreign Drama of the Year by the Seoul Drama Awards 2019 in South Korea.
In keeping with global trends, an increasing portion of Thunderbird’s growth and future business focus is with OTT
platforms such as Netflix, Amazon and others. Thunderbird intends to continue establishing itself as a preferred
supplier of programming for these leading OTT platforms with the strategy of building iconic brands where possible.
In addition to acquiring and producing proprietary programming, Thunderbird plans to grow its business and library
through the acquisition of complimentary companies in the entertainment industry and through strategic business
alliances. The focus of these efforts is to grow its library, expand Thunderbird’s production and distribution
capabilities and extend its operations beyond North America.
Thunderbird has developed strategic business relationships with key North American and international broadcasters,
international distributors and major global digital platforms. These strong relationships are built on a track record
of past success and demonstrate the confidence that Thunderbird’s partners have in the Company to deliver quality
programming, on time and on budget.
Thunderbird continues to focus on higher budget and higher quality programs as management believes this extends
the life and thereby increases the value of the Thunderbird library. Thunderbird maintains a disciplined approach
to acquiring and perfecting key exploitation rights to its content and strives to own the majority of the ancillary rights
to its IP.
While Thunderbird’s primary focus is on producing programming in which the Company holds long‐term proprietary
interests, it also generates recurring revenue from providing production services to a variety of clients. These
activities generate near term earnings, and provide additional opportunities for the Company to develop its
emerging talent and credentials, which can be further leveraged for future proprietary productions. Additionally,
service production activities can further strengthen Thunderbird’s business relationships with key North American
and international broadcasters and other clients.
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FINANCIAL AND OPERATIONAL HIGHLIGHTS FOR THE THREE AND SIX MONTHS ENDED DECEMBER 31, 2019


Effective July 1, 2019, the Company adopted and implemented IFRS 16, Leases (“IFRS 16”), which requires
a lessee to recognize all leases on the balance sheet as a right‐of‐use asset and a corresponding lease
liability, with limited exemptions. Previously, leases were classified as either operating leases (off‐balance
sheet) or financing leases (on‐balance sheet), and rental payments were expensed on the income
statement.



Consolidated revenue for the three and six months ended December 31, 2019 was $14.3 million and $31.3
million as compared to $11.6 million and $26.0 million for the comparative periods of fiscal 2019, increases
of $2.7 million and $5.3 million respectively. The majority of this revenue increase over the comparative
periods in 2019 related to growth in the animation division.



Consolidated net losses were $1.4 million and $0.5 million for the three and six months ended December
31, 2019, compared to net losses of $6.1 and $4.7 million for the comparative periods of fiscal 2019. The
Company incurred a one‐time charge during the comparative period of fiscal 2019 relating to the RTO
Transaction of $5.3 million.



Adjusted EBITDA was $0.8 million and $3.9 million for the three and six months ending December 31, 2019
compared to $1.5 million and $5.6 million for the comparative periods of fiscal 2019, a decrease of $0.7
million and $1.7 million, respectively. The three month decrease was due to the timing of revenue
recognition of an animation series and certain distribution contracts in Q2 2019 that had no comparable
delivery in Q2 2020, offset partially by increases in production service work. The decrease also stemmed
from increases in salaries, contracting and computer software due to significant growth in the animation and
factual divisions, offset by a decrease in rent expense primarily due to the adoption of IFRS 16 in which lease
obligations for long‐term leases are no longer recorded as rent expense, but capitalized as right‐to‐use (“ROU”)
assets and amortized. See the “Non‐IFRS Measures” section of this MD&A for the definition and detailed
calculation of EBITDA, Adjusted EBITDA and Free Cash Flow.



During the six months ending December 31, 2019, the Company paid down the remaining $1.4 million of a
three‐year non‐revolving term loan that was initially drawn in July 2018 in the amount of $6.0 million. The
term loan was drawn in order to repurchase common shares of certain shareholders of Thunderbird and
was part of an overall credit facility negotiated with the Royal Bank of Canada that also included an
increased production line of credit and an acquisition facility.



During the second quarter, the Company had 21 programs in various stages of production, and deals with
Netflix, NBCUniversal, Nickelodeon, PBS, WGBH, Bell Media's Discovery, APTN, Corus Entertainment and
the CBC, among others.



Throughout Q2, 32 half‐hour episodes and 15 one‐hour episodes were delivered collectively from the
factual, scripted, and kids and family divisions.



In December 2019, former CFO and EVP of Corporate Development at Lionsgate Entertainment, Marni
Wieshofer was appointed Lead Director of the Company’s Board.



The Company announced a new $30,000 grant from its kids and family division, Atomic Cartoons, to
increase access to the 2D and 3D animation programs at Capilano University in North Vancouver.

Thunderbird Kids and Family


During the quarter, the Company was in various stages of production on 14 animated television
programs; these series reflect a blend of both proprietary and service‐based series, including The Last Kids
on Earth, Hello Ninja, Molly of Denali, LEGO Jurassic World and 101 Dalmatian Street among others.
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Molly of Denali was recognized by the New York Times on the publication’s list of the Best TV Episodes of
2019, naming the pilot episode of Atomic’s Molly of Denali as one of their top TV installments of the year.



Hello Ninja began streaming on Netflix on November 1, 2019. In December, the series was named by
research and analytics company TVision as one of the most binged shows across all streaming platforms
for the month of November.



Hilda, an animated Netflix series, was recognized with a British Academy of Film and Television Award
(BAFTA) in the animation category.



Atomic was ranked #4 in the production category of the annual Kidscreen’s 2019Hot50.

Thunderbird Factual


GPM was in production on five series and one documentary special: Highway Thru Hell (Season 9), Heavy
Rescue: 401 (Season 5), $ave My Reno (Season 3), Queen of the Oil Patch (Season 2), High Arctic Haulers
(Season 1) and Teenager and the Lost Mayan City (Documentary for CBC).



The Company celebrated Highway Thru Hell’s 100th episode milestone in November as part of Season 8.
Production for Season 9 of Highway Thru Hell began, which will be the series’ largest season to date.



Heavy Rescue: 401 (Season 5) began production in the quarter. Season 5 will feature 18 hour‐long episodes
and premiere in 2021.



Season 2 of the critically‐acclaimed documentary series Queen of the Oil Patch wrapped principal
photography with eight episodes produced.



The Company announced the launch of its newest high‐action factual series, High Arctic Haulers, in
partnership with CBC. High Arctic Haulers premiered on CBC in January 2020.



$ave My Reno (Season 3) wrapped principal photography in the quarter. The 14‐episode cycle will begin
airing in February 2020 on HGTV Canada.



GPM sponsored the “World Congress of Science and Factual Producers” in Tokyo, Japan. The annual event
brings together leading documentary and factual producers as well as broadcasters to facilitate
international co‐production of blue‐chip factual programming.

Thunderbird Scripted


Season 4 of Kim’s Convenience premiered in January 2020.
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SEASONALITY
Results of operations for any period are contingent on the number and timing of programs delivered. Therefore,
the Company’s results of operations may fluctuate significantly from period to period and may not be indicative of
future periods. Cash flows may also fluctuate and may not be closely correlated with revenue recognition. The
Company’s revenues vary significantly over the quarters as they are driven by contracted deliveries and license
period start dates with the broadcasters and distributors and therefore are not earned on an even basis throughout
the year. The Company is also somewhat reliant on the broadcaster’s budget and financing cycles and at times the
license period will be delayed and commence at a date later than originally projected. Readers of the Financial
Statements and this MD&A are therefore cautioned about extrapolating the results for quarterly or annual periods
in the financial year‐ended June 30, 2019, into quarterly or annual expectations in future years.
SELECTED CONSOLIDATED FINANCIAL INFORMATION
The selected comparative information set out below for the three and six months ended December 31, 2019 and
2018 has been derived from, and should be read in conjunction with, the Company’s unaudited interim condensed
consolidated financial statements and accompanying notes for the respective periods.
Financial Position
Financial position as at December 31, 2019 and June 30, 2019:
($000's)

Dec. 31, 2019

Total assets
Total non‐current liabilities
Shareholders' equity

$
$
$

157,695
25,412
47,589

June 30, 2019
$
$
$

130,825
5,963
47,643

Results of Operations
Results for the three and six months ended December 31, 2019 compared to the three and six months ended
December 31, 2018:

($000’s, except per share data)
Revenue
Expenses1
Net loss from continuing operations
Income from discontinued operations
Non‐controlling interest
Foreign currency translation adjustment
Comprehensive net loss for the period attributable
to owners of the parent

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

14,270
15,632
(1,362)
‐
‐
10

11,589
17,694
(6,105)
‐
(8)
24

31,321
31,835
(514)
30
‐
6

25,950
30,602
(4,652)
‐
(8)
15

(1,352)

(6,089)

(478)

(4,645)

Basic loss per share – continuing operations
(0.029)
(0.194)
(0.011)
(0.160)
Diluted loss per share – continuing operations
(0.029)
(0.194)
(0.011)
(0.160)
Basic earnings per share – discontinued operations
‐
‐
0.001
‐
Diluted earnings per share – discontinued operations
‐
‐
0.001
‐
1Expenses includes a charge related to Public company listing of $5,316 in the three and six months ended December 31, 2018
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EBITDA, Adjusted EBITDA and Free Cash Flow
EBITDA, Adjusted EBITDA and Free Cash Flow are summarized as follows:

($000’s)
Net loss for the period
Income tax expense (recovery)
Deferred income tax recovery
Finance costs
Interest
Dividends on preferred shares
Unrealized foreign exchange (gain) loss
Amortization
Property and equipment
Right‐of‐use assets
Intangible assets
Share‐based compensation
Charges related to public company listing
Loss on disposal of equipment

EBITDA
Charges related to RTO transaction
Severance costs
Other

Adjusted EBITDA

Free Cash Flow

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

(1,362)

(6,105)

(484)

(4,652)

531
(932)

(96)
(406)

1,087
(1,029)

739
(71)

439
18
62

121
18
41

773
37
(32)

484
37
(136)

281
1,447
67
166
‐
‐
2,079

623
‐
160
618
5,316
‐
6,395

411
2,429
135
404
‐
11
4,226

1,220
‐
319
932
5,316
‐
8,840

717

290

3,742

4,188

‐
55
‐
55

396
584
263
1,243

‐
113
‐
113

606
584
263
1,453

772

1,533

3,855

5,641

(3,899)

2,059

(83)

(98)

Adjusted EBITDA was $0.8 million and $3.9 million for the three and six months ending December 31, 2019 compared
to $1.5 million and $5.6 million for the comparative periods of fiscal 2019, a decrease of $0.7 million and $1.7 million,
respectively. The three month decrease was due to the timing of revenue recognition of an animation series and
certain distribution contracts in Q2 2019 that had no comparable delivery in Q2 2020, offset partially by increases in
production service work. The decrease also stemmed from increases in salaries, contracting and computer software
due to significant growth in the animation and factual divisions, offset by a decrease in rent expense primarily due to
the adoption of IFRS 16 in which lease obligations for long‐term leases are no longer recorded as rent expense, but
capitalized as right‐to‐use (“ROU”) assets and amortized. See the “Non‐IFRS Measures” section of this MD&A for the
definition and detailed calculation of EBITDA, Adjusted EBITDA and Free Cash Flow.
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Revenues
Revenue streams are summarized as follows:

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Production services
Licensing and distribution
Other

11,546
2,700
24

7,019
4,559
11

21,850
9,433
38

13,351
12,581
18

Total revenues

14,270

11,589

31,321

25,950

Total revenues increased 23% and 21% over the comparative three and six month periods.
Production services year‐to‐date revenue for the six months ended December 31, 2019 increased by 61% in
animation production services ($8.2 million), decreased by 100% in live action productions services ($0.02 million),
and increased by 100% in factual production services ($0.3 million).
Atomic experienced continued growth which resulted in an increase in production service revenue for the three
months ended December 31, 2019. Production services revenue increased by 62% in animation production services
($4.3 million) and increased by 100% in factual production services ($0.2 million).
Licensing and distribution revenues decreased by 61% in scripted ($0.9 million), 50% in theatrical distribution ($1.1
million), 31% in animation ($0.9 million), and 5% in factual ($0.3 million) for the six months period ended December
31, 2019.
For the three months ended December 31, 2019, licensing and distribution revenues decreased by 100% in
animation ($0.8 million) due to the timing of the revenue recognition of six episodes of an animation series in Q2
2019 with no comparable delivery in Q2 2020, 78% in scripted ($0.5 million) primarily due to distribution contracts
recognized in Q2 2019, without comparative contracts in Q2 2020, and 64% in theatrical distribution ($0.6 million),
due to sales recognized in Q2 2019, without comparative deals in the current quarter. These decreases were slightly
offset by a 6% increase in factual ($0.1 million).
Direct Costs

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Direct costs
Amortization of content
Other

6,601
563
9

4,285
916
278

13,129
2,297
60

8,424
1,891
316

Total direct operating costs

7,173

5,479

15,486

10,631

Direct costs include costs directly related to the Company’s productions, such as production expenses on service
work, acquisition and recoupment costs for third party library product, fees paid to sales agents or sub distributors,
and royalties and residuals for completed productions. Other includes development expenses on projects the
Company has chosen to abandon.
Direct costs for the three and six months ended December 31, 2019 increased 54% and 56% over the comparative
periods, consistent with the increase in the Company’s animation production service as described above in the
revenue section. Amortization of content decreased in the three month period ending December 31, 2019 as
compared to the prior period due to the timing of delivery of episodes in Q2 2020.

Page | 8

Amortization

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Amortization of intangible assets
Amortization expense – Property and equipment
Amortization expense – ROU assets

67
281
1,447

160
623
‐

135
411
2,429

319
1,220
‐

Total amortization

1,795

783

2,975

1,539

Amortization of intangible assets for the three and six months ended December 31, 2019 decreased 58% over the
comparative periods due to certain customer relationships being fully amortized in fiscal 2019.
Amortization of property and equipment decreased 55% and 66%, respectively, for the three and six months ended
December 31, 2019 over the comparative periods, due to a decrease in capital asset additions.
Due to the recognition of right‐of‐use assets under IFRS 16 starting fiscal 2020, amortization of $1.4 million and $2.4
million was recorded in the three and six months ended December 31, 2019.
General and administrative

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Contractors, salaries and employee benefits
Rent
Computer maintenance
Legal and professional fees
Other

3,989
162
874
224
729

3,391
486
447
444
486

7,604
361
1,526
427
1,237

6,104
1,002
808
858
957

Total general and administrative

5,978

5,254

11,155

9,729

The Company’s general and administrative expenses include salaries, contracting fees, rent and office expenses for the
Vancouver, Toronto, Ottawa, Los Angeles and London offices.
General and administrative expenses increased 15% in Q2 2020 over the six months comparative period and 14% over
the three months comparative quarter. Salaries and contracting fees increased 18% and 25% over the three and six
months ended December 31, 2019 over the comparative periods, respectively, due to significant growth in the
animation and factual divisions. Rent expense decreased by 67% and 64% over the respective three and six month
comparative periods primarily due to the adoption of IFRS 16 in which lease payments for long‐term leases are no
longer recorded as rent expense. During the quarter, computer maintenance increased by $427 over the comparative
second quarter of 2019, to $874 and increased by $718 over the comparative six months of 2019. This was primarily
due to the increased need for computer maintenance and IT support in the Company’s expanding animation division.
Legal and professional fees decreased by 50% over both the respective three and six month comparative periods. The
additional legal and professional fees incurred in Q2 2019 pertained to the fiscal 2019 reverse take‐over transaction.
Other expenses also increased 29% over the comparative six months 2019 period due to additional expenses, such as
supplies, cleaning, and office equipment, incurred from the new, larger office spaces acquired in Vancouver, Ottawa
and Los Angeles to accommodate the growing animation division.
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Finance and other

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Interest and dividends
Finance expense of lease obligations
Interest income
Realized foreign exchange gain
Unrealized foreign exchange (gain) loss

247
239
(29)
(198)
53

382
‐
(243)
(128)
(83)

522
388
(100)
(283)
(68)

793
‐
(272)
(168)
(186)

Total finance and other

312

(72)

459

167

Finance and other expenses include interest income and expenses and realized and unrealized foreign exchange
gains and losses. Finance and other expenses increased by 175% in Q2 2020 over the comparative six months period.
The increase in finance and other costs was due mainly to a decrease in interest revenue received on tax credits over
the comparative period, partially offset by a decrease in interest expense from the Company’s loan facility as the
outstanding loan balance has been repaid. In addition, the adoption of IFRS 16 was effective July 1, 2019, and the
Company recorded a finance expense of $388 related to its lease obligations under IFRS 16.
Finance and other costs increased by 533% for the three months ended December 31, 2019 over the three months
ended December 31, 2019 from $(72) to $312. This is mainly due to an increase of $136 in unrealized foreign
exchange losses, mainly related to the revaluing of $USD receivables from production service agreements to the
period end spot rate, and a finance expense of $239 related to the Company’s lease obligations under IFRS 16.
Dividends on preferred shares
As part of the RTO Transaction that occurred in the prior fiscal year, 1,054,000 of TEI’s Class B Series 2 preferred
shares were converted to 1,054,000 Class A preferred shares of the Company. The new Class A preferred shares
receive a quarterly dividend of $0.0175 per share, as did the former Class B Series 2 shares. Concurrent with the
RTO Transaction, 9,658,750 Class C preferred shares previously issued by TEI were converted into common shares
of the Company. Prior to the conversion into common shares in the prior fiscal year, the 9,658,750 Class C Preferred
shares received a quarterly dividend of $0.04 per share.
Dividends paid for the three and six months ended December 31, 2019 and 2018 are as follows:

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Class A (former Class B Series 2) Preferred Shares
Class C Preferred Shares

18
‐

18
‐

37
‐

37
386

Total dividends paid

18

18

37

423

QUARTERLY FINANCIAL INFORMATION
Q2 2020 Q1 2020 Q4 2019 Q3 2019 Q2 2019 Q1 2020
($000’s, except per share data)
$
$
$
$
$
$
Revenues
14,270
17,051
13,663
21,865
11,589
14,361
Net income (loss) from
continuing operations
(1,362)
848
(1,096)
1,927
(6,105)
1,454
Basic earnings (loss) per share
(0.029)
0.018
(0.024)
0.041
(0.194)
0.037
Diluted earnings (loss) per
share
(0.029)
0.017
(0.024)
0.039
(0.194)
0.026
Note: this information was derived from unaudited interim condensed quarterly financial information.

Q4 2018
$
11,378

Q3 2018
$
12,131

(237)
(0.021)

(892)
(0.043)

(0.021)

(0.043)

Page | 10

LIQUIDITY
The Company’s liquidity needs for the next twelve months are expected to be met by cash on hand, cash generated
from operations and existing revenue resources in addition to raising funds through a variety of sources including
refundable tax credit loans and raising capital through the public market. The Company’s management will continue
to pursue further sources of debt or equity financing to continue the development and production of film and
television properties.
As at December 31, 2019 the Company has a cash balance of $9.5 million, as compared to cash of $13.4 million at
June 30, 2019. A cash flow summary for the six months ended December 31, 2019 and 2018 is as follows:

($000’s)

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Cash inflows (outflows) by activity:
Operating activities
Financing activities
Investing activities
Effect of exchange rate changes on cash

(2,143)
(1,319)
(562)
45

(1,127)
8,004
641
201

Net cash (outflows) inflows

(3,979)

7,719

Cash flows from operating activities in the six months ended December 31, 2019 used cash of $2.1 million, compared
to a use of $1.1 million in the comparative period. During Q2 2020, cash provided by operating activities included a
working capital outflow of $2.5 million, compared to an inflow of $2.6 million in Q2 2019, due in part to the collection
of amounts receivable, timing of payments and other receipts.
Cash flows from financing activities are primarily driven by the Company’s practice to finance productions in progress
by way of production bank loans secured against refundable tax credits, distribution, licensing and production
service agreements on a per production basis in addition to a general security agreement. The bank loan drawn and
interest thereon is repayable upon receipt of the respective refundable tax credits and corresponding revenues
receivable. Cash flows from financing activities used $1.3 million in the six months ended December 31, 2019 as
compared to generating $8.0 million in the comparative period. The significant fluctuations are due predominantly
to timing of loan proceeds versus loan repayments.
Cash flows from investing activities pertain to property and equipment purchases. During the six months ended
December 31, 2019, the Company purchased property and equipment, primarily computer equipment, totalling
approximately $0.6 million as compared to purchasing $1.8 million in the comparative period. Also, in the
comparative six month period, the Company acquired cash of $2.4 million in the reverse takeover transaction.
CAPITAL MANAGEMENT
The Company’s objectives when managing capital are to maintain financial flexibility in order to pursue its strategy
of organic growth combined with strategic acquisitions, and to maximize the return to shareholders through the
optimization of a reasonable debt and equity balance commensurate with current operating requirements.
To facilitate the management of its capital structure, the Company prepares annual expenditure budgets that are
updated as necessary depending on the various factors, including industry conditions and operating cash flows. The
annual and updated budgets are reviewed by the Board of Directors.
The Company has a credit agreement with the Royal Bank of Canada (“RBC”) which provides the Company access to
funding over distinct credit facilities.
Facility 1, is a $5.0 million revolving term loan for bridging production financing of productions being produced prior
to closing of an applicable production facility. Facility 1 bears interest at prime plus 1.25% and must be repaid on
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the earlier of 15 days of individual production financing close or 180 days from the first drawdown. As at December
31, 2019, the Company had drawn down $0.445 million.
Facility 2, is a five‐year $10.0 million non‐revolving term loan for financing up to 75% of an acquisition’s purchase
price of select media companies bearing interest at prime plus 0.50%. Repayments include an annual cash flow
sweep of 5% of Thunderbird’s EBITDA due within 120 days of the fiscal year‐end. As at December 31, 2019, this
facility had not been drawn upon.
Facility 3, is a three‐year $6.0 million non‐revolving term loan to facilitate the buyback of the Company’s shares
bearing interest at prime plus 0.50%. Repayments include a tax credit sweep of 100% of claimed tax credits. During
Q1 2019, the Company drew down $6.0 million in order to repurchase 4,800,000 common shares from certain
shareholders of the Company at a price of $1.25 per share. In Q3 2019, the loan was renewed and the loan limit was
decreased to $2.6 million due to the principal repayments made during the first two quarters of fiscal 2019. As at
December 31, 2019, the Company had fully repaid the outstanding balance.
Facility 4, is a $1.5 million non‐revolving reducing lease facility. This facility may be used to finance equipment
purchases and leasehold improvements. As at December 31, 2019, this facility had not been drawn upon.
Under the terms of the RBC credit facilities, the Company is required to meet certain covenants. As at December
31, 2019, the Company was in compliance with all of the covenants.
As at June 30, 2019, the Company reported that it was not in compliance with the Debt Service Coverage covenant,
and that it obtained from RBC a tolerance letter for the breach. Subsequently, the Company clarified with RBC that
it was in compliance as at June 30, 2019, and the non‐compliance was due to a misinterpretation of the definition
of the covenant calculation.
The overall strategy with respect to capital risk management remains unchanged from the year ended June 30, 2019.
RISKS AND UNCERTAINTY
The Company is exposed to a number of specific and general risks that could affect the Company that each reader
should carefully consider. Additional risks and uncertainties not presently known to the Company or that the
Company does not currently anticipate will be material, may impair the Company’s business operations and its
operating results and as a result could materially impact its business, results of operations, prospects and financial
condition. The specific and general risks include, but are not limited to the following: risks related to the nature of
the entertainment industry, risks related to the television and film industries, entertainment industry trends,
external factors in the content industry, fluctuation in the price of securities, merchandising, potential budget
overruns and other production risks, limited ability to exploit film and television content library, changes in
regulatory environment, reliance on distribution of Canadian content and government funding, litigation, risks of
liability claims for content, technological changes, labour relations, concentration risks, fluctuation of financial
results, competition, dependence on key personnel, protection of intellectual property, investment strategy,
acquisitions, impacts of fluctuations in exchange rates, loss of Canadian status, international distribution activities,
the impact of any changes in interest rates, changes to taxation legislation, income taxes and audits from tax
authorities, dependence on management information systems, risks related to privacy of information and security,
future financing and increased costs and compliance risks as a result of being a public company.
For further details see “RISKS AND UNCERTAINTY”, contained in Thunderbird Entertainment Group Inc. (formerly
Golden Secret Ventures Ltd.) Management’s Discussion and Analysis, for the years ended June 30, 2019 and 2018,
filed October 21, 2019, on www.sedar.com.
FINANCIAL INSTRUMENTS AND FINANCIAL RISK MANAGEMENT
The Company’s financial assets and liabilities consist of cash, trade receivables, accounts payable and accrued
liabilities, interim production financing, long‐term debt and redeemable preferred shares. The Company is exposed
to credit risk, liquidity risk and market risk in the normal course of operations. The Company does not use derivative
instruments to reduce its exposure.
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The Board of Directors has overall responsibility for the establishment and oversight of the Company’s financial risk
management framework and monitors risk management activities. The Company identifies and analyzes the risks
faced by the Company and may utilize financial instruments to mitigate these risks. There have been no significant
changes in the Company’s risk since the annual MD&A disclosures for the year ended June 30, 2019.
Credit risk
The Company is subject to credit risk with respect to cash and cash equivalents and trade receivables and production
financing. Production financing receivable is mainly with Canadian broadcasters and large international distribution
companies. For certain arrangements with licensees, the Company is considered the agent, and only reports the
revenue net of the licensor’s share. When the Company bills a third party in full where it is an agent for the licensor,
the Company records an offsetting amount in accounts payable to the licensee when the amount is collected from
a third party. This reduces credit risk, as the Company is only exposed to the amounts receivable related to the
revenue it records.
At December 31, 2019, two broadcasters/distributors individually accounted for more than 10% of trade and
production financing receivables. Receivables from these broadcasters/distributors accounted for 31% of the total
trade and financing receivables.
The Company’s customers are considered to have low default risk and the historical default rate and frequency of
loss are low, therefore the lifetime expected credit loss allowance for trade receivables is nominal as at December
31, 2019.
All cash and cash equivalents balances are held at major Canadian banking institutions.
Liquidity risk
Liquidity risk is the risk that the Company will not be able to meet its financial obligations as they are due. The
Company’s approach to managing liquidity is to ensure, as far as possible, that it will have sufficient liquidity to meet
its liabilities when due, under both normal and stressed conditions, without incurring unacceptable losses or risking
harm to the Company’s reputation (see Note 17 of the audited consolidated financial statements for June 30, 2019
for further details).
Market risk
Market risk is the risk that changes in market prices, such as foreign exchange rates, interest rates and government
assistance risk, will affect the Company’s net income and the value of financial instruments. The objective of market
risk management is to manage and control market risk exposures within acceptable limits, while maximizing returns.
Interest rate risk
Interest rate risk is the risk that future cash flows will fluctuate as a result of changes in market interest rates. The
Company is exposed to interest rate risk on its interim production financing and long‐term debt which bears a
floating interest rate. Based on the average carrying value of these facilities, a fluctuation in interest rates of 1%
would represent approximately a $225 change to net loss for the six months ended December 31, 2019 (2018 ‐
$228). The Company has no interest rate hedges or swaps outstanding at December 31, 2019.
Foreign currency exchange risk
Foreign currency exchange risk is the risk that future cash flows will fluctuate as a result of changes in foreign
exchange rates. The Company’s activities which expose it to currency risk involve the holding of foreign currencies
as well as earning revenues and incurring expenses that are denominated in foreign currencies. The Company has
not engaged in any foreign exchange hedging activities to date; however, the Company mitigates its currency
exchange risk by entering into natural hedges whereby foreign currency liabilities are offset by assets pledged in the
same foreign currency. For the six months ended December 31, 2019, revenue denominated in US dollars accounted
for 39% (2018 ‐ 37%) of total revenue and revenue denominated in GBP accounted for 4% (2018 – 8%) of total
revenue. As at December 31, 2019, a 5% fluctuation in the US dollar exchange rate would have an impact of
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approximately $432 (2018 ‐ $336) on net loss and a 5% fluctuation in the GBP exchange rate would have an impact
of approximately $52 (2018 ‐ $99) on net loss.
The Company is also exposed to foreign exchange risk on its cash and cash equivalents, amounts receivable, accounts
payable and accrued liabilities and interim production financing that are denominated in US dollars. A 5% fluctuation
in the US dollar closing rate would result in a change to net loss for the period ended December 31, 2019 of
approximately $381 (2018 ‐ $42).
TRANSACTIONS WITH RELATED PARTIES
For the three and six month period ended December 31, 2019, dividends of $2 and $4, respectively (2018 ‐ $2 and
$180) were paid to directors and key management personnel and companies owned by directors and key
management personnel. Producer and consulting fees of $154 and $255, respectively (2018 ‐ $20 and $20) were
paid to companies owned by directors and a president and revenue of $205 and $342, respectively (2018 ‐ $nil and
$nil) was received from a company owned by a director and president. In connection to the Q2 2019 RTO
Transaction, a transaction fee of 188,777 common shares with a deemed value of $378, were issued to a company
owned by a director. There was no corresponding fee in the current period ending December 31, 2019. At December
31, 2019, $475 (2018 ‐ $487) was due from a company owned by a director and president; $120 (2018 ‐ $nil) was
payable to a director and companies owned by directors.
The related party transactions are made on terms equivalent to those that prevail in arm’s length transactions.
Outstanding balances at period‐end are unsecured and interest free and settlement occurs in cash. There have been
no guarantees provided or received for any related party receivables/payables.
Key Management Personnel Compensation
Key management includes all directors, as well as the Chairman, Vice Chair, Chief Executive Officer, Chief Operating
Officer, Chief Financial Officer and President. The remuneration of directors and officers is as follows:

($000’s)

Three months ended
Dec. 31, 2019
Dec. 31, 2018
Q2 2020
Q2 2019
$
$

Six months ended
Dec. 31, 2019 Dec. 31, 2018
YTD 2020
YTD 2019
$
$

Short‐term benefits
Share based payments

732
103

632
230

1,349
208

1,320
510

Total key management personnel compensation

835

862

1,557

1,830

SIGNIFICANT ACCOUNTING ESTIMATES AND JUDGMENTS
The preparation of the consolidated financial statements requires management to make estimates, judgments and
assumptions that affect the reported amounts of assets, liabilities, revenues and expenses and disclosure of
contingent assets and liabilities at the date of the financial statements and for the periods presented. It also requires
management to exercise judgment in applying the Company’s accounting policies. The areas involving a higher
degree of judgment or complexity, or areas where assumptions and estimates are significant to financial statements,
have been set out in note 3 of Thunderbird’s audited consolidated financial statements for the year‐ended June 30,
2019 filed on www.sedar.com. Actual results may differ materially from these estimates (refer to page 1 of this
MD&A for more information regarding forward‐looking statements).
SIGNIFICANT ACCOUNTING POLICIES
The Company’s critical accounting policies and estimates are disclosed in the “Significant Accounting Policies” note
to the Annual Financial Statements.
Standards applied during the period
IFRS 16, Leases
IFRS 16, Leases (“IFRS 16”) was issued by the IASB in January 2016 and supersedes IAS 17, Leases (“IAS 17”); IFRIC 4,
Determining whether an Arrangement contains a Lease; SIC‐15, Operating Leases – Incentives; and SIC‐27, Evaluating
the Substance of Transactions Involving the Legal Form of a Lease. The standard provides a single lessee accounting
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model, requiring lessees to recognize assets and liabilities for leases, with limited exemptions for leases that are 12
months or less in duration or for leases of low‐value assets. A lessee is required to recognize a right‐of‐use asset
(“ROU asset”) representing its right to use the underlying asset and a lease liability representing its obligation to
make lease payments. In addition, the nature of the expenses related to these leases will change as IFRS 16 replaces
the straight‐line operating lease expense with depreciation expense on the ROU asset and a finance charge on the
lease obligation. The standard substantially carries forward the lessor accounting requirements of IAS 17, while
requiring enhanced disclosures to be provided by lessors.
Initial adoption of IFRS 16
Under IAS 17 the Company’s operating leases consisted of property leases for office space, studio space and storage;
computer and office equipment leases; and vehicles leases. Property lease terms range from short‐term periods of
less than one year to nine and half years with certain leases containing renewal options. Computer and office
equipment leases have terms ranging from short‐term periods of less than one year to three years. Vehicle leases
have terms of ranging from approximately two to four years. Finance leases consist of computer equipment and
data network infrastructure equipment with terms ranging from short‐term periods of less than one year to three
years.
Prior to the adoption of IFRS 16, contracts identified as operating leases under IAS 17 were recognized as expenses
in general and administration expense in the consolidated statement of operations and comprehensive income (loss)
or capitalized to investment in content in the consolidated statement of financial position and subsequently
amortized over a period of time.
Under IFRS 16 entities are required to assess contracts to determine if the contract is or contains a lease based on
the definition of a lease under IFRS 16: a contract is or contains a lease if the contract conveys a right to control the
use of an identified asset for a period of time in exchange for consideration. In addition, the standard requires a
lessee to separate lease components and non‐lease components of a contract and allocate the consideration in the
contract to each lease and non‐lease component based on their relative stand‐alone prices. However, the standard
allows entities to elect to apply the practical expedient whereby it is not required to separate a lease component
from any associated non‐lease components and can instead elect to treat these as a single lease component. The
Company has elected to apply this practical expedient to all of its leases.
The Company has adopted the new standard for the fiscal year beginning July 1, 2019, using the modified
retrospective transition approach, which does not require restatement of comparative periods. In addition, as the
Company has elected to initially measure the ROU asset at the amount equal to the lease liability on July 1, 2019,
plus any prepaid lease payments, the adjustment to retained earnings is nil.
The Company has elected to apply the following options and practical expedients on the date of initial adoption:
 to grandfather the assessment of which contracts are leases and to apply the new standard to those
contracts identified as leases under IAS 17 and IFRIC 4;
 for leases previously classified as finance leases, the Company will recognize a ROU asset and lease liability
measured initially at the previous carrying amount of the finance lease under IAS 17;
 the ROU asset will be based on the lease liability, plus any prepaid lease payments excluding any initial
direct costs incurred;
 apply the short‐term lease exemption to leases for which the lease term ends within 12 months of the date
of initial adoption on a lease by lease basis;
 apply the low‐value exemption to leases for which the underlying asset’s value is $6,500 or less;
 rely on previous assessments of whether leases are onerous; and
 use hindsight in determining the lease term if the contract contains options to extend or terminate the
lease.
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The following table summarizes the impact on the consolidated statement of financial position as at June 30, 2019,
resulting from the adoption of IFRS 16 on July 1, 2019.

Trade receivables and other
Property and equipment1
Current obligations under finance leases
Current obligations under leases
Long‐term obligations under finance leases
Long‐term obligations under leases
1ROU

$

June 30, 2019
63,261
7,211
2,496
‐
1,540
‐

$

IFRS 16
adoption
(51)
18,149
(2,496)
3,823
(1,540)
18,307

$

July 1, 2019
63,210
25,360
‐
3,823
‐
18,307

assets are included in property and equipment.

The following table reconciles the Company’s operating lease commitments as at June 30, 2019 to the lease
obligations recognized on the initial application of IFRS 16 as at July 1, 2019.
Commitments note at June 30, 2019
Add:
Adjustments due to elected lease renewal options
Finance lease liabilities previously recorded under IAS 17
Less:
Effect of discounting at the Company’s incremental borrowing rate
Variable lease payments
Short‐term leases
Low‐value leases
Lease liabilities arising from the initial adoption of IFRS 16 as at July 1, 2019

$

18,937
10,537
4,306

$

(7,041)
(3,872)
457
(10)
22,130

At the date of initial adoption, the Company discounted the remaining lease payments using the Company’s
following incremental borrowing rates (“IBR”) as of July 1, 2019: premises leases – 3.88% to 5.71%; equipment leases
– 4.04% to 4.34%; and vehicle leases – 2.20% to 2.30%.
Accounting policies under IFRS 16
Right‐of‐use assets
At the lease commencement date, the Company recognizes a ROU asset at an amount equal to the lease liability and
adjusted to include any prepaid lease payments, less any lease incentives, plus initial direct costs incurred and any
costs of dismantling and restoring an asset to a specific condition. The ROU assets are amortized on a straight‐line
basis over a period which is the earlier of end of the asset’s estimated useful life or the end of the lease term.
Amortization of ROU assets are included in general and administrative expenses in the consolidated statements of
operations and comprehensive income (loss) and ROU assets are presented as a part of property and equipment in
the consolidated statement of financial position.
Under IFRS 16, ROU assets are tested for impairment in accordance with IAS 36, Impairment of Assets, which replaces
the previous requirement to recognize a provision for onerous lease contracts under IAS 37, Provisions, Contingent
Liabilities and Contingent Assets.
Lease obligations
The lease obligation is initially measured as the present value of the future payments discounted using the rate
implicit in the lease. However, if that rate is not readily determinable, the entity’s IBR is to be used. An entity’s IBR
is the rate the Company would have to pay for similar assets at similar locations over a similar term. Subsequent to
initial measurement lease obligations are amortized in a similar manner to finance leases under IAS 17. Interest
charges are reported as part of finance costs in the consolidated statements of operations and comprehensive
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income (loss) and lease obligations are reported as a separate line item in the consolidated statement of financial
position.
Lease modifications
A lease modification, depending upon the nature of the modification, will be accounted for as a separate lease or as
a re‐measurement of the lease liability with a corresponding adjustment to the ROU asset or as a gain or loss if the
carrying amount of the ROU asset has been reduced to zero.
Significant judgments in determining the lease term of contracts with renewal options
The Company determines the lease term as the non‐cancellable term of the lease, together with any periods covered
by an option to extend the lease if it is reasonably certain to be exercised, or any periods covered by an option to
terminate the lease, if it is reasonably certain not to be exercised. In its determination as to whether the Company
is reasonably certain to exercise a renewal option, it considers all facts and circumstances that create an economic
incentive for it to exercise the option. After the commencement date the Company reassesses the lease term for
whether a significant event or change in circumstances affects its ability to exercise the option or not has occurred.
ROU assets and lease obligations as at and for the six months ended December 31, 2019.
ROU assets
Lease liability on initial adoption of IFRS 16
Prepaid lease payments
Property and equipment – reclass existing
assets under finance leases
Balance July 1, 2019
Additions
Lease incentives
Amortization
Balance December 31, 2019

$

Premises
17,717
51

$

‐
17,768
2,439
(360)
(858)
$

18,989

Equipment
318
‐

$

3,729
4,047
4,788
‐
(1,611)
$

7,224

Vehicles
63
‐

$

‐
63
‐
‐
(10)
$

53

Total
18,098
51
3,729
21,878
7,227
(360)
(2,479)

$

26,266

In the six months ended December 31, 2019, $51 of amortization was capitalized to production costs.
Lease obligations
Lease liability on initial adoption of IFRS 16
Balance July 1, 2019
Additions
Amortization
Balance December 31, 2019

$

$

Premises
Equipment
17,714 $
4,353 $
17,714
4,353
2,403
4,785
(677)
(1,909)
19,440

$

7,229

$

Vehicles
63 $
63
‐
(10)
53

$

Total
22,130
22,130
7,188
(2,596)
26,722

On the date of initial adoption, the Company applied the practical expedient to designate leases with terms of less
than 12 months as short‐term. As a result, for the six months ended December 31, 2019, under the short‐term
exemption, $608 was expensed to rent and office expenses and under the low‐value exemption, $6 was expensed
to office expense.
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The following table presents a reconciliation of the Company’s undiscounted cash flows at December 31, 2019 and
June 30, 2019 to their present value for the Company’s lease obligations.

Within one year
Between one and five years
Beyond five years
Total undiscounted lease obligations
Less future interest charges
Total discounted lease obligations
Less current portion of lease obligations
Non‐current portion of lease obligations

December 31, 2019
$
5,912 $
14,082
13,972
33,966
(7,244)
26,722
$
(6,045) $
$
20,677 $

June 30, 2019
2,614
1,573
‐
4,187
(151)
4,036
(2,496)
1,540

IFRIC 23, Uncertainty over Income Tax Treatments
Effective July 1, 2019, the Company adopted IFRIC 23 which was issued by the IASB in June 2017. The interpretation
provides guidance on the accounting for current and deferred tax liabilities and assets in circumstances in which
there is uncertainty over income tax treatments under IAS 12, Income Taxes. There was no impact on the Company
upon adoption of this standard.
DISCLOSURE CONTROLS AND PROCEDURES AND INTERNAL CONTROL OVER FINANCIAL REPORTING
The Company’s Chief Executive Officer (“CEO”) and Chief Financial Officer (“CFO”) have designed or caused to be
designed under their supervision, disclosure controls and procedures to provide reasonable assurance that material
information is gathered and reported to senior management to permit timely decisions regarding public disclosure
and to provide reasonable assurance that the information required to be disclosed in reports that are filed or
submitted under Canadian securities legislation is recorded, processed, summarized and reported within the time
period specified in those rules. The CEO and CFO have also designed, or caused to be designed under their
supervision, internal controls over financial reporting to provide reasonable assurance regarding the liability of
financial reporting and the preparation of financial statements for external purposes.
The CEO and the CFO, after evaluating the effectiveness of the Company’s disclosure controls and procedures and
internal control over financial reporting, concluded that as at December 31, 2019, both the Company’s disclosure
controls and procedures and internal control over financial reporting were operating effectively. It should be noted
that a control system, no matter how well conceived and operated, can provide only reasonable, not absolute,
assurance that the objectives of the control system are met. Because of the inherent limitation in all control systems,
no evaluation of controls can provide absolute assurance that all control issues, including instances of fraud, if any,
have been detected.
There were no changes in internal controls over financial reporting during the three and six months ended December
31, 2019 that have materially affected, or are reasonably likely to materially affect, the Company’s internal controls
over financial reporting.
DISCLOSURE OF OUTSTANDING SHARE DATA
As at February 27, 2020 the Company had the following common and preferred shares and stock options
outstanding.
Common Shares
Preferred Shares – redeemable1
Warrants
Stock Options
1Preferred

46,671,475
1,054,000
337,342
4,616,000

shares are convertible into common shares at a ratio of 3:1
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Directors and Officers as at December 31, 2019
Directors
Brian Paes‐Braga
Tim Gamble
Jennifer Twiner McCarron
Mark Miller
Marni Wieshofer
Frank Giustra
Frank Holmes
Azim Jamal
Paul Sparkes
Officers
Jennifer Twiner McCarron
Mark Miller
Barb Harwood
Tim Gamble
Cameron White
Sarah Nathanson

Chairman, Director
Vice Chair, Director
CEO, Director
President, Director
Lead Director
Director
Director
Director
Director

CEO, Director
President, Director
CFO
Vice Chair, Director
Corporate Secretary
General Counsel
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